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From concept to marketplace
Tap into funding, mentors and investment opportunities

ONAMI’s commercialization program provides gap funding and business 
counsel to benefi t Oregon startups and small businesses teamed with 
academic researchers and affi liated core facilities.

HAVE A GREAT IDEA? Apply for up to $250,000 in gap funding to bring it
to market. We can help you transform your concept into a viable business.

NEED SOME ADVICE? Collaborate with our entrepreneurs-in-residence; 
seasoned, successful business executives.

ARE YOU AN EARLY STAGE INVESTOR? Ask us about ONAMI’s Portfolio of 
companies in biotech, health care, water, energy, and advanced materials.

» For more information, visit our website 
www.ONAMI.us or email or call 
Jay Lindquist, Commercialization Director: 
jlindquist@onami.us or 503-522-7031
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Digital Health Companies 
 

• Amplion Research 
• Welvu 
• Wellwaze 
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Amplion Research 
Business Summary: We develop business intelligence solutions that support strategic decision-making in 
healthcare research. Our knowledge base helps drug companies identify the most important biomarkers to include 
in clinical trials; it helps diagnostics companies identify the biomarkers that will power next generation diagnostic 
tests; and it helps life science companies and research institutions to develop biomarker-based tools that advance 
basic research. 

Customer Problem & Our Solution: Today, hundreds of candidate biomarkers are described every year, compared 
with just a handful a decade ago. The data has boomed, but tools to organize it into actionable information don’t 
exist. BiomarkerBase solves this information overload problem and gives users the confidence that they are not 
missing market opportunities to develop personalized medicines, a high-stakes process with high costs, tight 
timelines, and many risks to minimize. Our Prod BiomarkerBase is a curated knowledge base that normalizes 
disaggregated data about biomarkers in clinical use. By organizing and presenting this data intuitively, we make it 
accessible to technical and non-technical professionals and enables us to discover new opportunities and add 
enormous value through predictive analysis. 

Business Model: We sell BiomarkerBase as a software-as-a-service. Today, our early access program is $5K per 
user / year. We will increase average account size to $50K per year by 2016 by adding more users per account and 
raising the cost per user. Two early access customers have already requested site-wide license proposals of $35K 
and $50K. Retention is achieved by new product (especially collaborative workflow) features and new data. 

Target Market & Customers: Healthcare software is a $17B/yr market. Global pharmaceutical, diagnostics, and life 
science research companies represent our first customer segment (TAM $300M annually); they have the greatest 
need for curated clinical biomarker data. Organization of this data increases breadth of accessibility and creates 
opportunities for us to serve it to physicians (next beachhead, TAM $600M) and potentially to patients in the 
consumer market (TAM ~$10B). Paying customers include top-5 companies in all segments of our core market 
(Bristol-Myers Squibb, Siemens, Bio-Rad, Ortho Clinical Diagnostics, etc.). Trials are underway or scheduled with 
Biogen Idec, Pfizer, AstraZeneca, and a dozen others. 

Sales/Marketing Strategy: We have generated more than 1200 leads through thought leadership using our 
research reports and blog posts. Self-serve trial registrations have increased more than 300% in recent months 
(from 20 in April to 65 in July). We complete demonstrations and close sales with online tools. Customer interviews 
tell us that the quality of our data and intuitive UX are key factors leading to paid renewals. We plan to build a 
small, focused sales team. 

Competitive Advantage: We have a first mover advantage for providing a curated knowledge base and knowledge 
management solution that is broadly usable across the organization. Our expertise allows us to normalize 
biomarker information to make it useful to researchers and non-technical professionals in marketing, business 
development, and scientific affairs. We accomplish this through an intuitive user experience that our competitors’ 
more complex products cannot match. 

Management: The three co-founders have 60 years of combined business and science experience, and have deep 
domain expertise in biomarker-related information problems, data analytics solutions, and scalable web 
applications. They have a strong track record developing teams to solve problems for research customers, and 
building companies attractive for acquisition. Advisors include top executives at leading healthcare and business 
intelligence companies. 
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WellWaze, Inc.  
 
WellWaze helps people take their pills on time with a no-fuss wireless medication tracking 
appliance and cloud-based notification service. 

Wellwaze is leading the way to mobile health. We provide patients, caregivers, providers and 
payers solutions that improve therapy adherence and reduce the total cost of wellness. Our 
vision is to supply tools for optimal health engagement that help patients and caregivers live 
their lives with dignity, independence, and confidence. WellWaze generates revenue from 
appliance sales, cloud service subscriptions, information sales, and advertising. 

Patients are not taking their medications as prescribed wasting $290B in 2010. Non-adherence 
is caused by forgetfulness, emotional barriers and the high cost of some medicines. Caregivers 
spend 20 hr/wk on average helping patients stay healthy. Medication handling is error prone 
and time consuming. Non-adherence lowers patients' quality of life and may cause death. It 
causes caregivers worry and extra work.  

Unlike others, Minder's fashionable design is welcome in people's homes. Supportive 
technology just works out of the box. It programs itself using information obtained from labels. 
Minder accepts familiar pharmacy vials and bottles. Creates the following product benefits:  

• Less expense and contamination than others 
• Eliminates sorting of pills into pill boxes 
• Simpler and more reliable than other solutions 
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Welvu  
WelVU has developed a subscription-based, enterprise patient engagement software platform that allows 
healthcare providers access to digital tools to create and distribute data-driven, personalized educational content 
aimed to improve patient satisfaction, costs, and outcomes. 
 
Unique Differentiator – WelVU’s software is the first patient engagement platform to use medical illustrations, a 
patient’s personal medical data, and a provider’s verbal conversation to create a multi-media care videos that are 
personalized and on-demand, or that can be “prescribed” to patients before, during, or after their medical visit. 
 
Problem: The cause of many critical challenges in healthcare delivery and wellness are rooted in 
miscommunication and missed educational opportunities. These problems are due, in large part, to the following 
facts: 

• 80% of information shared in the exam room is forgotten 
• 40x increase in health data by 2020 
• Pending physician, nurse, and healthcare worker shortages 
• 2/3 of patients are non-compliant, a $300B annual cost to US healthcare 
• $1T transition from volume-based care to value-based care in US by 2023 

 
The WelVU platform helps healthcare professionals provide patients with personalized education to reinforce care 
plans and improve treatment compliance. 
 
WelVU’s initial Product Suite includes three tiers, each pertinent to out-patient and in-patient healthcare markets: 
WelVU, WelVU Plus, and WelVU Premium. 
 
Revenue Model: WelVU has a SaaS licensing business model with monthly or annual subscriptions. In the future, 
WelVU anticipates providing a sponsored content model for pharma and medical device companies eager to 
promote brands, devices, and awareness to providers and patients. 
 
Target Markets: The primary distribution markets for WelVU include direct sales to medical providers, medical 
clinics, hospitals and health systems, as well as indirect sales to the same players through EMR and HIS technology 
partners. 
 
Management: WelVU has assembled an experienced senior management team, including serial entrepreneurs, 
with deep expertise across key areas of the business. This seasoned team of includes the successful founding and 
sale (7x revenue) of a previous patient engagement company. 
 
Financials: Although the Company has realized small levels of revenues from the licensing of early components of 
its platform, the Company does not expect to realize any significant revenues until Q4 2014 when its beta 
customers convert into full production. 
 
Investment Opportunity: The Company is currently seeking $2,000,000 in a Convertible Note which will bridge the 
Company to its first institutional funding, a $5-7m round, expected in early 2015. These funds are also expected to 
take the company to several critical milestones. Interested accredited investors are welcomed to join the WelVU 
team and vision as we develop an innovative and profitable company with an expected strong return on 
investment exit for participating shareholders.  
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Emerging Companies 
 

• Absci 
• Bird Dog BioVentures 
• Gamma Therapeutics  
• Pacific Nanoscience 
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AbSci 
Location: OTRADI Bioscience Incubator, Portland Oregon 

Founded: August 2011 

Employees: 7 

Stage of Development: Product Testing  

Website: www.abscibio.com 

 

There is an urgent need for new methods to reduce the cost of therapeutic proteins, especially antibodies and 
antibody fragments, which are used in various applications including chemotherapy and immunomodulation. 
Traditionally, these have been produced using eukaryotic systems, which have extended cell line development, 
long production cycles (2-3 weeks), and use costly reagents. While many biopharmaceutical companies are 
adopting mammalian expression systems, those companies deemed to be market innovators (e.g. Genentech, 
Amgen, Eli Lilly) are transitioning back towards E. coli expression systems.  

Traditionally, E. coli expression systems are highly susceptible to the formation of inclusion bodies, especially for 
large complex proteins such as antibodies, which dramatically reduce the yield of soluble protein, and increase 
overall production costs. Therefore, there is an increasing need in the industry for technology that can utilize 
bacteria and bypass inclusion body formation. AbSci has developed a game-changing proprietary genetically 
engineered E. coli-based expression system, SoluPro, which bypasses inclusion body formation, and has 
demonstrated expression of soluble antibody fragments, full-length antibodies, enzymes, and other recombinant 
proteins.  

AbSci’s overall objective is to develop and commercialize a robust and inexpensive protein expression system, 
SoluPro, utilizing E. coli that allows for easily “optimizable” and scalable production of recombinant monoclonal 
therapeutic antibodies and other proteins. These proteins are used in the vast, and rapidly growing 
biopharmaceuticals market, which achieved sales of $162 billlion in 2012, with an annual growth rate of 9%. The 
monoclonal antibody market alone, the prime focus of AbSci, is the fastest growing therapeutic market (11.8%), 
with sales reaching $51.5 billion in 2012.  

Currently, AbSci is partnered with one Oregon based biopharma company, and is in the final stages of initiating its 
first large pharmaceutical partner. In addition to biopharmaceuticals, SoluPro has applications in a number of 
diverse markets, including biofuels, diagnostics, agriculture, which will be targeted as resources allow.  

  

http://www.abscibio.com/
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Bird Dog Bioventures 
Bird Dog Bioventures (BDB) was created out of necessity in March of 2014. Owned and operated solely by Patrick 
H. Young, DVM in Bend, OR, Bird Dog is the epitome of the concept stage, lean startup.  

“While competing in Pacific Crest Triathlon in 2013, I heard about the Bend Venture Conference. After attending I 
was inspired write a business plan and finished my patent application on the flight back to Oklahoma.” As a 
practicing equine veterinarian for the past sixteen years, Patrick Young is well positioned to identify the 
problems/diseases to target for treatment, diagnosis, or even prevention. BDB is has specifically targeted diseases 
treat diseases currently underserved by traditional veterinary medicine product companies.  

Typically regional and sporadic diseases are neglected by larger biologic and pharmaceutical companies, due to the 
marginal ROI contribution they would expect from these more target therapeutics. Historically, larger companies 
are competing for that “grand slam home run market winner”, while leaner entities, like BDB, can earn solid 
returns on these targeted research and development initiatives. In today ultra-competitive market, the larger 
veterinary companies, like their human counterparts, are reducing their R&D budget and looking to development 
partners. 

Using this more targeted approach, BDB usually obtains a provisional patent, develops the product through 
collaboration and utilizing outsourced labor by partnering to small or mid-size companies in order to bring a 
solution to the market quickly and affordably. Once the intellectual property documents are filed, BDB conducts 
safety and efficacy trials, all the while documenting our work and working towards a conditional license with the 
USDA. Once the new product is validated, and BDB believes we have a legitimate market opportunity; BDB initiates 
product licensing negotiations with animal health companies. This accelerated process of veterinary medicine 
development allowed by the USDA makes the veterinary market very attractive as compared to human treatments 
regulated by the FDA. 

BDB licensed our first product, a vaccine for horses for protection against a regional and sporadic disease called 
Pigeon Fever, in March of 2014 to Colorado Serum Co.. Pigeon disease is painful, debilitating and moderately 
contagious. It creates large abscesses in the horse’s chest and debilitates them for 2-6 months. BDB is also working 
on a vaccine for Salmon Poisoning in dogs, a stall-side test for Selenium deficiency and beginning to collaborate 
with Bend Research on applying their technology to veterinary medicine. BDB currently operates on minimal 
founder’s investment and royalties from our current product. Our business model includes having potential 
development partners share portions of the initial product development and validation costs. 

I started BDB to channel my passion to help animals and their owners by combining my clinical experience with 
advanced biomedical science techniques to develop novel treatments. By operating on low overhead, BDB is 
dedicated to identifying and addresses underserved areas in the veterinary market. As an emerging company, BDB 
is open to new ideas and input as we look to partner and expand in the future. 

Point, Retrieve....Repeat! Over and over! 
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Gamma Therapeutics 
Location: Marquam II          

Founded: November, 2009                                                                                                                       Employees: 3 full 
time, 3 contractors                                                                                                                 Stage of Development:  Early 
stage, selling research use only CVD risk assay                                          Website: www.gamma-therapeutics.com 

Founder & CSO: David H. Farrell, PhD, FAHA, Professor of Medicine, OHSU Department of Trauma Surgery is 33-
year researcher in coagulation, hemostasis and thrombosis research. 

CEO: David F. Eastman is an experienced life science industry business executive and entrepreneur with 35 years of 
experience working with medical device start-ups.   

 

OVERVIEW: Gamma Therapeutics is an Oregon early stage biotech venture developing novel solutions for 
cardiovascular disease risk assessment, surgical therapy and combat casualty care. The technology platform is 
based upon the use of human proteins, including gamma prime fibrinogen, human tissue factor and recombinant 
fibrinogen and thrombin, responsible for the clotting mechanism in blood.   

Launched out of the OHSU SpringBoard Program in 2010,  was originally funded by a $1.56 M, 3-yr NIH/NHLBI/SBIR 
grant to develop a new cardiovascular disease, heart attack and stroke risk assessment, branded GammaCoeur™.   
In addition to GammaCoeur ((U.S. Patent Pending/PCT: #13/634,719), GT holds two exclusive OHSU licenses for 
Gammarin, (U.S. Patent: #7,615,527 B2)  a surgical anticoagulant and GammaSeal, (U.S. Patent: #7,968,682 B2) a 
surgical wound and incision sealant.  Other products under development for military medicine include the , the 
GammaTF™ Warfighter Hemostatic Dressing(U.S. Provisional-Patent: #61/476,172) and the GammaMist™Blood 
Clotting Bypass Device(U.S. Provisional Patent: #61/632,696). 

FLAGSHIP PRODUCT:  The Company’s flagship product, the GammaCoeur™ CVD Risk ELISA, is currently being 
manufactured by ZEUS Scientific in Branchburg, NJ and sold as a Research Use Only Assay (RUO) to organizations 
doing CVD-related research. BETA testing at the Mayo Clinic, the Cleveland Clinic and Quest Diagnostics are slated 
to begin in late Q4, 2014 and clinical trials at Healthcare Diagnostic Laboratory in the same period. GT is hoping to 
submit its final 510 (k) application for FDA clearance in Q1, 2015.  

BUSINESS OPPORTUNITY:  Globally, hundreds of billions are expended on CVD-related care.  In the U.S alone, $515 
B is spent annually on heart disease, of which 10% represents diagnostic testing.   As of 2017, the clinical diagnostic 
laboratory testing market will have a projected value of $98.4 billion in revenue. Gamma Therapeutics projects 
that by 2015, after FDA clearance, sales of its flagship product, GammaCoeur, will exceed $1.5 Million in annual 
revenue.  
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Pacific Nanoscience 
Pacific Nanoscience, Inc. is a medical diagnostic device company based in Portland, Oregon, that has invented the 
Nanomonitor, which will identify patients before they have their first cardiovascular event by detecting troponin in 
blood faster, less expensive, and at least 1,000 times more sensitive than the current standard. This improved 
sensitivity will save lives, decrease cost, and change the practice of medicine.  

Heart disease is the worldwide leading cause of death. Since early detection of cardiovascular disease is not 
common, patients must survive their first cardiovascular event to benefit from treatment. Currently, 20% of first 
heart attack patients present with death. For example, the distance runner Jim Fixx died suddenly of a heart attack 
at age 52 after his daily run. Other patient populations that would benefit from improved troponin testing include 
surgical patients as 5% have postoperative heart attack and 65% have no symptoms; chest pain patients, as 90% of 
patients with chest pain in the Emergency Department do not have a cardiac cause of their pain, but most are 
admitted for serial troponin and EKGs to “rule out” myocardial infarction at a huge cost burden to the healthcare 
system. PacNano’s ultra-sensitive troponin detection using a point-of-care device will improve the current 
diagnosis of heart attack, allow the safe discharge of patients with chest pain in 1 to 3 hours, open new horizons 
for risk prediction, and enable companion diagnostics with response to. 

In the US, 7 million patients present with chest pain to the Emergency Department annually, at a cost of $ 8 billion. 
The worldwide cardiovascular disease market is estimated to be $ 850 billion annually, and is expected to rise to $ 
1 trillion by 2025. There are 50 million surgeries in the US annually, and 234 million surgeries worldwide with an 
estimated 12 million postoperative heart.  

The Nanomonitor consists of a 2x2 cm sensor with 2 million nanowells. Nanoscale confinement and the change in 
electrical impedance that occurs with antigen and antibody binding explain the greatly enhanced sensitivity of the 
Nanomonitor over current diagnostic tools. The dynamic range of measurement is attogram/ml to microgram/ml, 
a trillion fold change. PacNano is currently negotiating a license agreement with the University of Texas at Dallas.  

The Nanomonitor is adaptable to biomarkers for other diseases and PacNano has preliminary data in 
cardiovascular disease (troponin), cancer (PSA), and sepsis. Further applications include water quality, food safety, 
biodefense, and smart sensors for in line manufacturing. We plan to enter the existing market of the central lab in 
hospitals, then move to point-of-care use in the field with emergency medical services and doctors’ offices, and 
finally we see patients using the Nanomonitor at home with a smartphone and subscription.  

PacNano is currently seeking SBIR and private funding. 
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Funded Bioscience Companies 
 

• iSense 
• Medolac 
• Tomegavax 
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iSense 
 
CEO: Richard G. Sass 

Using his entrepreneurial skills, Mr. Sass has been instrumental in bringing about innovative 
technologies that promote and improve quality of life for humankind. Over the past forty-nine 
years he has successfully founded, directed, and exited companies within the medical 
technology arena. He continues to consult with companies regarding design and manufacture 
of medical products with disruptive technologies.   In November 2013, he reacquired iSense 
Assets from Bayer HealthCare to form a diabetes management franchise based on continuous 
glucose monitoring.    www.isensecgm.com 

Mr. Sass founded Contact Wellness Foundation (CW) in April 2010 as part of his personal 
contribution to healthcare reform.  CW represents his desire to move beyond the delivery of 
innovative medical products to the creation of motivational tools and processes leading to 
positive changes in attitudes, beliefs and behavior of people living with diabetes, obesity and 
other chronic disease. First 1000 Days represents a foundational building block to create a New 
Standard of Care for Maternal and Child Health.  He serves as Chairman of the Board and is a 
member of the Executive Committee.        

 
  

http://www.isensecgm.com/
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Medolac 
 

Preterm infants suffer from the lack of human milk, specifically from a gastrointestinal 
infection referred to as NEC, associated with the use of infant formula.  NEC is the second 
leading killer of babies born weighing less than 3 lbs.  Published research has demonstrated 

that the use of donor breast milk, tested and processed to ensure safety, affords the same benefits as mother’s 
own milk.  A growing body of evidence confirms the short and long term health benefits of an exclusive human 
milk diet for preterm babies as well as an array of compelling economic benefits. This data is driving the demand 
for formulated donor breast milk to treat preterm infants worldwide. 

The global donor milk shortage has resulted from this rapidly increasing demand made worse by the lack of 
scalable milk banking systems.  Three cascading factors contributing to the shortage are;  

• Raw Milk Supply:  Existing milk donor programs have failed to attract donors in large numbers.   
• High Processing Costs: Low volume of raw material available for processing drive high costs of processing 

restrict access to milk resulting in increased infant morbidity and mortality.  
• Product Attributes Lacking:  The pasteurization method used by other milk banks does not eradicate all 

pathogens, creating safety and quality concerns by many hospitals while donor milk has always been a 
frozen product, requiring expensive shipping, special handling and increased staff time. 

Medolac Laboratories (ML), relocated from Southern California to Lake Oswego one year ago and has created a 
system that solves all three of the barrier barriers described above:   

• Increased the volume of raw milk needed to meet the growing demand by facilitating the establishment 
of the Mother’s Milk Cooperative (MMC)--the only milk bank owned and controlled by milk donors.  
Members who qualify through blood and milk testing are paid $1 per ounce--with the average donor 
earning $800/month.  Launched on Mother’s Day 2013, the MMC has increased the national supply of 
donor milk by more than 25% in the first 6 months. MMC (as producer) is managed by Medolac (as 
processor) under a 20 year management and supply agreement. 

• Implemented high volume processing methods (processing lots of 1,000-2,000 gallons) to enable the use 
of well established commercial food processing methods and significantly lower overall production costs.  

• Leveraged more sophisticated processing methods to allow ML to offer hospitals a ready to serve product 
that can be shipped and stored at room temperature (rather than frozen), safer to use, and requires less 
hospital staffing, thus lowering the overall costs to the healthcare system to care for preterm infants. 

When fully served, the US market for preterm human milk nutrition products is $1.5 billion/year.  We anticipate 
sales revenue of $500M by year five.  Global requirements to serve the 15 million preterm infants born each year 
can partially be supplied by US donors, but by working with global partners, the Mother’s Milk Cooperative will 
bring economic and health benefits to impoverished nations and serving the 15 million preterm infants born each 
year. The Company’s processing facility, completed in February 2014, has successfully processed eight production 
runs totaling nearly 8,000 gallons.  A formal product rollout is currently underway and several hospitals have 
become early adopters and are purchasing product monthly.  

Having raised a $4M Series A stock offering to provide the capital needed launch the MMC, pay milk donors, 
launch processing facility, the current $2M Series B offering will be used to bridge the company’s operations while 
increasing the number of donors, scale the raw supply and processing capabilities, conduct clinical studies, 
complete the development and commercialization of a human milk fortifier product and fund a small development 
effort to purify selected human milk components.   

The Company has assembled a winning team of seasoned professionals, researchers and medical advisors who are 
united in their commitment to create a meaningful social and humanitarian impact while attaining profitability and 
sustainable operations so that all babies in need will receive this lifesaving therapy--regardless of geographic 
location or economic environment.  
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TomegaVax 
TomegaVax is an immunotherapeutic company utilizing a proprietary platform developed at OHSU with substantial 
grant funding. Key elements of the platform are spread-deficient vectors based on cytomegalovirus (CMV). 
TomegaVax has demonstrated the unprecedented ability of CMV-vectored vaccines to control infection in non-
human primate models of AIDS and Tuberculosis. Human CMV-based vectors that are safe for human use are 
currently in advanced development by the company.  

TomegaVax has exploited this proprietary (5 pending patent applications) position in CMV-vectored vaccines to 
develop immunotherapeutics to persistent and recurring viral infections by other pathogens, including HSV2, HPV, 
Hepatitis B, HIV that are difficult to treat with traditional vaccine approaches.  

The first of these vaccine candidates will enter Phase I clinical trials in 2016 with IND’s for three more to follow in 
2017. The company intends to raise $10 MM of equity in 2014-2015 to support this effort, in addition to the $7.8 
MM of grant monies that have already been awarded. Unique among characterized viruses, CMV has 
evolutionarily “negotiated” a host-parasite relationship in which the virus fosters high frequency, effector memory 
T cell responses that control its own replication (preventing life threatening disease), but do not clear the virus or 
interfere with its transmission. Because of this unique host-parasite relationship, primate CMVs persist in their 
hosts at just the right (exceedingly low) level to elicit robust, life-long, effector memory T cell responses.  

Unlike all other vectors, CMV vectors are unique in their ability to maintain high frequency effector memory T cell 
responses in the absence of viral dissemination, and even in individuals who are already naturally infected with 
CMV (as most of us are). While traditional vaccines rely on recalling memory T cells resulting from transient 
immune stimulation, the effector memory T cells indefinitely maintained in the body by TomegaVax CMV vectors 
are always present and are immediately ready to strike against invading or reactivating pathogens. 
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Oregon Bio 2014

We are here to help

Platinum Sponsors
Biotronik/Micro Systems Engineering Inc.
INTEL
Oregon Health & Science University (OHSU) 
Oregon Nanoscience and Microtechnologies 
Institute (ONAMI)
Oregon Translational Research and 
Development Institute (OTRADI)

Track Sponsors
Biotechnology Industry Organization (BIO)
Genentech, Inc.
HDR/Orangewall
OHSU Medtech Alliance

Silver Sponsors
AdvaMed
Canon
Eli Lilly
Galena Biopharma
Genentech
HDR/Orangewall
Medintellibase
Medmarc
Sheldon Manfacturing
TE Connectivity

Breakfast, Lunch, Dinner Sponsors
Genentech, Inc.
Harder Mechanical
HDR/Orangewall 
JE Dunn Construction
Oregon Health & Science University
Thermo Fisher
Welch Allyn

Oregon Bio was formally established in 1989 
by a consortium of universities, public of-
ficials, educators and bioscience executives 
to cultivate a regionally synergistic climate in 
which to build a bioscience community. Today, 
Oregon Bio supports the regional bioscience 
community through networking, workforce 
development, educational programs, enter-
prise support, advocacy, and the promotion of 
research collaborations. 

As the collective voice for our bioscience com-
munity, Oregon Bio is responsible for commu-
nicating the industry’s economic impact, issues 
and challenges to the public sector, educators 
and the general public.

Oregon Bio continually seeks opportunities 
to support the sustainability and growth in 
the life science, bioscience, biotechnology 
and device manufacturing industries. Oregon 
Bio offers a host of member services to lower 
operational costs and promote partnering, so 
members can achieve their scientific, eco-
nomic and social potential. Oregon Bio is a 
nonprofit association and an affiliate of the 
Biotechnology Industry Organization. 

The association’s 2010 Economic Impact Study 
showed that Oregon has 631 bioscience estab-
lishments and 13 life science research 
institutions generating a cumulative $7.1 
billion in economic activity, 36,800 jobs, $1.9 
billion in personal income and $273.9 million 
in local and state tax revenues.  

Lanyard Sponsors
Genentech
HDR/Orangewall

Biopartnering Pavilion
HDR/Orangewall

Coffee Sponsors
Cold Fusion Laboratories
EMD Millipore-Amnis
Publix Northwest

Exhibitors
Advamed
Biotronik/Micro Systems Engineering Inc.
Canon
Commissioning Agents, Inc.
Eli Lilly

EMD Millipore-Amnis
Galena Biopharma, Inc.
Genentech, Inc.
Harder Mechanical
HDR/Orangewall
INTEL
Medintellibase
Medmarc 
Office Depot
OHSU
ONAMI
OTRADI
ShareVault
Sheldon Manufacturing
TCI America
TE Connectivity
VRW International

Marylhurst University, 17600 Pacific Highway– 
(Hwy 43), Lake Oswego, OR  97036-0261

B Main Ballroom
- Registration
- Keynotes 
- Research Pavilion

F Flavia Hall
- Track Presentations

L Old Library
- Track Presentations

w Willow Room
- Pitch Presentations
- Biopartner Pavilion

B
w

F
L

Speaker Alumni, Oregon Bio 2012
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